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Objective: To become an achiever in sales and mar
KEY STRENGTHS

· Ability to envision creative sales strengths and programmers, then follow thoroughly on the details to ensure successful implementation 

· Adapt at opening new accounts with challenging customers in fast paced environments 

· Consensus builder and skilled negotiator with the ability to build and maintain excellent relationships over a long sales cycles

· Able to make rapid assessments and quickly revise tactics to ensure progress and good achievement.

· Ability to perform well on both independent contributor and team member
AREAS OF EXPERTISE & EXPOSURE

Sales & Service Operations  

· Drive sales initiatives and for strategic market positioning and ensuring the increase in sales growth
· Ensure territorial growth/development for increasing sales volumes.

· Identify and explore new markets and tap profitable business opportunities for business development.
Client Servicing /Relationship 

· Businesses prospecting of complete range of products. 

· Designing and conducting pre-sales presentations to prospective clients.

CAREER HIGHLIGHTS
November 2010 – Feb 2011
Organization
: Ignite Technologies Ltd
Department
: Sales and Marketing 
Designation      : Marketing Assistant Internship
· Maintaining relationships with existing customers.
· Creating training materials for our client
· Ensure high level of consumer satisfaction by building and maintaining good relationship with potential customers.

· Verifying  the documents and submitting with 100% success ratio
June 2009 – September 2010
Organization
: Digital Scape 

Designation
: Data Entry Clerk
· update and maintain information on computer systems and in archives

· Ensure information in these systems is valuable by making sure it’s accurate, up to date and useable.
ACADEMIC CREDENTIALS

· Kenya Methodist University (K.E.M.U):    Bachelor’s Degree in Business Administration in Sales and Marketing
· Joined Sep 2009 to Dec 2011 

· Kenya Methodist University (K.E.M.U):    Diploma in Business Administration in sales and Marketing 

· Joined Jan 2008 to Aug 2008 

· Pioneer High School, Maragwa  : Kenya Certificate of Secondary Education  Grade C
References
ORGANIZATION

Ignite Tech Limited

NAME OF REFEREE

Mr. Phillip W.Murithi

POSITION HELD BY REFEREE
Director ignite Tech 

TELEPHONE


020-2606222.

ORGANIZATION

Digital Scape
NAME OF REFEREE

Mr. Ngure Kinothia
POSITION HELD BY REFEREE
Project Manager 

MOBILE


              +254729759543

